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Raccortubi Group has been 
supplying the piping mar-
ket for over sixty years and 
is currently one of the most 
signifi cant European stock-
holders, manufacturers and 
suppliers of piping materials 
for critical applications, such as 
oil installations, chemical and 
petrochemical plants, offshore 
platforms, power plants, and 
shipyards. The Group also 
produces butt weld fi ttings 
through Tecninox S.r.l., its 
own integrated manufacturing 
plant. Wanting to be judged 
not only on quality and reli-
ability but also on competitive 
pricing and client servicing, 
Raccortubi has recently spread 
its wings outside Europe to 
expand its market base in 
Dubai, Singapore and South 
America. Stainless Steel World 
caught up with Luca Pentericci, 
Vice President of Raccortubi 
Group, to talk about the sub-
stantial changes taking place.

By Joanne McIntyre 
and John Butterfi eld

In the Spotlight

“Spreading our wings outside 
Europe to expand our market 
base has been on the cards 
for some time,” says Luca 
Pentericci, Vice President of 
Raccortubi Group. “There are 
two main reasons behind this: 
fi rstly, we have the expertise 
and knowledge, stock availabil-
ity, and manufacturing capacity 
to be able to accomplish this 
well; and secondly, we thought 
it important to achieve a greater 
presence in some of the world’s 
more rapidly expanding market 
areas, beyond Italy and Europe 
where we have traditionally 
operated to date. Whilst these 
latter regions still provide 
us with a unique ‘domestic’ 
market, we also wanted to look 
to other areas that need our 
materials, services and capacity 
to further evolve and expand 
for the future.”
Not doing things by half 
measures, Raccortubi has 
invested in three new locations: 
Brazil, Dubai and Singapore. 
Its aim in establishing these 
bases is to better support its 
customers thanks to a physical 
local presence. Having an 
offi ce in these locations is sim-
ply not enough, however, for 
Raccortubi feels that to be truly 
committed to its customers, it 

needs to have its materials and 
expertise close at hand as well. 
To therefore get these locations 
off to a good start, Raccortubi 
has initially set aside part of 
its 23 million Euros worth of 
central stock to create a strong 
foundation for its subsidiaries. 
Over time, as the subsidiaries 
develop their local markets, 
they will build up and adapt 
their own stocks to meet 
regional needs. They will 
order their pipes and fl anges 
from the mills that Raccortubi 
uses, and their fi ttings will 
come from Raccortubi’s 
wholly-owned integrated 

Raccortubi: expan

manufacturing company,  
Tecninox, in Italy. 
“The central stock at our Italy 
headquarters will retain its pri-
mary logistical and operational 
role to fulfi l orders from the 
whole of Europe and the rest 
of the world with short delivery 
times,” says Mr. Pentericci.
Whilst expanding to new 
locations and ensuring that its 
subsidiaries respond to local 
market needs, Raccortubi is 
simultaneously concentrating 
on the materials supplied from 
its central stock. It maintains 
a strong focus on the oil & 
gas industry, with a particular 
emphasis on duplex, super 
duplex, 6-moly and nickel 
alloys, since it is through these 
grades that Raccortubi is able 
to offer its customers value-
added products, services 
and advice. 
“When you supply for critical 
applications,” explains 
Mr. Pentericci, “it is not just 
a question of selling materials 
but also of imparting knowl-
edge, expertise and services to 
customers to ensure that they 
obtain the best possible solu-
tion to the challenge with which 
they are faced. As long-time 
manufacturers of fi ttings, we 
have accumulated a top-notch 
level of experience to the point 
that we are able to advise our 
clients, particularly with regard 

to the testing of these critical 
items. Usually customers have 
technical requirements above 
standard, but in the large 
majority of cases these have 
already been provided for by 
our carefully-constructed inter-
nal specifi cations. In fact, most 
of the time our fi ttings even go 
beyond customer necessities, 
with the added bonus of being 
readily-available off the shelf.” 

Mr. Luca Pentericci, Vice President 
of Raccortubi Group.Heat-treatment furnace at the Tecninox manufacturing plant.
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anding into new markets
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The Tecninox plant

In May 2013 Tecninox celebrated 
its 25th anniversary. It was a 
time to refl ect on its achieve-
ments and to look towards 
future developments. Such 
developments have manifested 
themselves in fresh invest-
ments: a brand new, completely 
automatic, NORSOK-approved, 
heat-treatment furnace and 
a new-and-improved cold-
forming machine. These latest 
additions will grant Tecninox 
the capacity to keep up with 
heightened demand. They will 
allow for an increase in volume 
and, therefore, an increase in 
output, rendering Tecninox 
more competitive than ever. 
With such advancements 
in place, Raccortubi Group 

intends to emphasise all the 
more the added value offered 
by its manufacturing plant. It 
believes that such integration 
allows it to provide a unique 
service, which covers gaps in 
the market. “We have a great 
deal to offer the oil & gas com-
munity,” states Mr. Pentericci. 
“Thanks to the fact that our 
internal specifi cations provide 
for ex-stock materials which 
already adhere to the most 
stringent market requirements, 
we have been awarded a con-
siderable number of end-user 
approvals, which we are hoping 
to add to, especially following 
our recent developments. The 
end-user market is crying out 
for fl exibility and quicker deliv-
eries, and this is something that 

we can provide thanks to our 
capacity as both stockist and 
manufacturer. Our huge EU 
stock of pipes, tubes, fi ttings 
and fl anges means that we are 
able to fulfi l most items within 
a project order immediately. 
Should the need arise to manu-
facture an extraordinary quan-
tity or particular type of fi tting, 
we are able to take the base 
material from stock and insert 
it into our production planning, 
resulting in the preparation 
of a project package within a 
maximum 12-week time frame.” 

New locations
Raccortubi’s new offi ces and 
warehouses are intended to 
maximise its fl exibility and 
reduce shipping times. The 
Dubai offi ces and warehouse 
are now fully operational. They 
stock 316L (European only), 
duplex and super duplex pipes, 
fi ttings, and duplex fl anges. 
Each subsidiary is to develop 
its own stock on the basis of its 
individual market requirements, 
specialising in those products 
which offer its regional cus-
tomers increased value. For 
example, in Brazil the emphasis 
is being placed on duplex and 
super duplex in order to satisfy 
the needs of the local offshore 
industry. 
The strategic positions of the 
new subsidiaries give Raccortubi 

Group a sound platform to 
reach the local markets, meet 
the requirements of prefabrica-
tors and provide the necessary 
material to maintain existing 
plants. Raccortubi intends to 
offer extra services in the form 
of local prices, local availability 
for maintenance and regular 
day-to-day distribution so as 
to support its clients, supply-
ing them with complete project 
packages as well as ex-stock 
material for urgent require-
ments.

Increased effi ciency and stock 
management
Raccortubi Group’s new invest-
ments mean that it will offer its 
customers even greater effi -
ciency and cost-effectiveness. It 
wants to give them consistency 
and confi dence in its services. 
To achieve these goals Rac-
cortubi will remain focused on 
balancing the integration of the 
manufacture and stocking of 
fi ttings to create further added 
value, as it has been doing to 
date. It is interesting to note 

that many other market players 
are not able to follow this route. 
This is because they are either 
stockists or manufacturers, 
rather than a combination of the 
two. As a consequence, by their 
very nature, they lack the fl ex-
ibility that Raccortubi benefi ts 
from. The stockists have little or 
no control over the manufac-
turing of material, whilst pure 
manufacturers must wait for an 
order to start their production 
from scratch, with the additional 
constraint of base material 
availability, often unsuitable for 
reliable planning.
 “The complete control that 
we have over our production 
planning and the availability of 
base materials that we have in 
stock grants us the fl exibility 
to be able to fulfi l any customer 
requirement in a short period 

of time,” says Mr. Pentericci. 
“Many of our customers place 
full project orders with us for 
a complete piping package. 
We supply large quantities of 
material from stock, following 
any mandatory inspections and 
testing, accompanied by full 
certifi cations. Any unavailable 
item, whether out of stock or to 
be specially made, is immedi-
ately inserted into our existing 
production planning. The fact 
that our stock provides us with 
raw materials, enables us to 
meet short delivery times. This 
is a key factor in our success 
and very few companies can 
process an order from start to 
fi nish so quickly.“

Integration between 
manufacturing and stocking
One of the cornerstones 
of Raccortubi’s investment 
programme is the additional 
integration between the 
manufacturing and stocking 
facilities of the various Group 
subsidiaries. “Our plan is to 
replicate the existing stock 

that we have in Italy at each of 
our various subsidiaries. In the 
case of Brazil, however, due to 
its distance, we aim to further 
enhance fl exibility through 
the local manufacturing of butt 
weld fi ttings, so as to be in a 
position to provide a strong 
service, capable of reacting 
instantly to demand. We aim 
to increase value via local pro-
duction to supply the offshore 
industry and guarantee the 
satisfaction of internal market 
requirements. 
“We are responding to the 
direct needs of the local mar-
kets in each of our strategic 
locations, offering fl exible 
solutions which draw on both 
stock and production so as 
to rapidly fulfi l every request, 
from a single item to a 
complete project package.”

Inside the warehouse at Raccortubi’s 
headquarters in Italy.

The Raccortubi do Brasil location.

The new Raccortubi Middle East offi ces in Dubai.

 A glimpse at the stock in the Raccortubi Middle East warehouse.
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The pace with which the stainless steel 
industry has developed over the last 
century, and continues to evolve, means 
that market players must be constantly 
on their toes. Some fall by the wayside, 
but others thrive, progress and become 
stronger. Indeed, KCI Publishing is not 
the only industry member to celebrate 
its Jubilee anniversary of late. Last year 
Tecninox, Raccortubi Group’s integrated 
manufacturer of butt weld fittings in 
stainless steel, duplex, superduplex, 
superaustenitics and nickel alloys, also 
celebrated its 25th birthday.
In 1988, Raccortubi established its 
sister company, Tecninox Srl, with the 
intention of becoming a manufacturer as 
well as a stockist. It aimed to fill a niche 
in the market and offer its customers 
added value through its ability to supply 
the critical fittings element of a package 
quickly, on demand and to customer 
specifications. 
Over the course of the last 25 years, 
Raccortubi and Tecninox have worked 
together to consistently improve 
productive processes. At the end of 
2011, as a result of the development of 
its heat treatment procedure, Tecninox 
became the first seamless butt weld 
fittings manufacturer in the world to 
be awarded NORSOK M-650 Ed. 4 
approval. Furthermore, thanks in part to 
his involvement in this process, in 2013 
Tecninox Quality Manager Sergio Borile 
was selected by Standards Norway to 
act as advisor to the NORSOK Standards 
Revision Committee. His expertise 
and daily application of the NORSOK 
Standards at Tecninox have been 

instrumental in creating the current 
quality assurance process.
Today, Raccortubi and Tecninox are 
constantly improving manufacturing 
parameters at the plant, not only in 
terms of quality, but also in terms of the 
production capacity. Recent investments 
have included a brand new, NORSOK-
approved, heat-treatment furnace and a 
new-and-improved cold-forming machine. 
These are allowing for an increase in 
volume and output, enabling Tecninox 
to be ever-more competitive and keep 
up with heightened demand. Meanwhile, 
Raccortubi has at its disposal an even 
greater quantity of Tecninox fittings, to 
provide its clients with ex-stock materials 
which already adhere to the most 
stringent market requirements. 
Thanks to the unique organisational 
structure combining both stockholding 

and manufacturing facilities, the 
Group prepares project packages 
to tight schedules. Production is based 
on a combination of project orders 
and stock replenishment, meaning 
that most items can be fulfilled 
immediately from stock. Nevertheless, 
should the need arise to manufacture 
an extraordinary quantity or particular 
type of fitting, base material is taken 
from stock and inserted into production 
planning.
This desire to mould itself in order to 
address customer needs is what drives 
Raccortubi Group forward. In the future, 
more developments can certainly be 
expected.

The changing faces of stainless steel

For more information, go to:
www.raccortubi.com
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F
or 65 years, Raccortubi has been 
supplying the piping market with its 
products. It is currently one of the world’s 
leading stockholders, manufacturers 
and suppliers of piping materials used 
in critical applications, such as chemical 

and petrochemical plants, oil installations, power 
plants, shipyards and offshore platforms. It offers 
solutions in stainless steel, duplex, superduplex, 
superaustenitics and nickel alloys.
Raccortubi Group represents a unique 
organisational structure, consisting of both 
stockholding and manufacturing facilities to provide 
its clients with a service dimension of added value. 
Whilst Raccortubi stocks hold pipes, tubes, fittings 
and flanges, Tecninox, the Group’s integrated 
manufacturer, takes care of the on-demand 
production of butt weld fittings. In a recent move, 
Raccortubi has invested in the establishment 
of three new subsidiaries in the Middle East, 
Singapore and Brazil.
Luca Pentericci is Vice President of Raccortubi Group.

What made you decide to expand outside 
Europe?
Nowadays, it is simply not enough to remain static. 
Companies must develop constantly in order to 
keep up with customers’ ever-more demanding 
requests and stand out from the crowd.
That is why we made the decision to invest in 
three new locations. We felt it important to 
offer our clients a fixed local presence in areas 
that would benefit from our materials, services 
and capacity. We want to better support our 
customers, and, by establishing both offices and 
warehouses closer to hand, we have enabled 
ourselves to do just that.
Each subsidiary offers local prices and local 
availability for maintenance and regular day-to-
day distribution.
They have sound platforms to reach the 
surrounding markets and support clients, 
supplying them with complete project 
packages as well as ex-stock material for 
urgent requirements.

Expanding abroad to bring 
piping solutions closer

Luca Pentericci,
Vice President 
of Raccortubi Group

Raccortubi Group

Warehouse at the Italian 
headquarters in Marcallo con 
Casone, near Milan
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What can you tell us 
about each of your 
new locations?
Each subsidiary has 
developed its stock 
programme on the 
basis of individual 
market requirements, 
specialising in those 
products which offer 
its regional customers 
added value. For 
example, in Brazil 
we are placing the 
emphasis on duplex 
and superduplex 
so as to satisfy the 
requirements of the 
local offshore industry. 
The Raccortubi Middle 
East warehouse also 
stocks pipes, fittings 
and flanges in duplex 
and superduplex: a 
first for the region. 
All of Raccortubi’s 
subsidiaries are 
benefitting from the 
integration between 
Group companies 
which allows for flexibility and continuous stock 
replenishment. Pipes and flanges come from the 
mills that Raccortubi has already established 
agreements with, whilst fittings come directly 
from the integrated Tecninox manufacturer. The 
Group’s internal production facility and strong 
long-term purchase contracts result in greater 
efficiency and cost-effectiveness for the client.

What makes 
Raccortubi Group 
stand out from other 
market players in 
the industry? 
Given that within 
our Group we have 
a combination of 
stockholding and 
m a n u f a c t u r i n g 
activities, we are able 
to respond to specific 
client requests with 
short delivery times. 
Unlike stockists who 
have little control over 
the manufacturing 
of their material and 
manufacturers who 
have to wait for 
an order to begin 
production, as well 
as being reliant upon 
the availability of raw 
material, we have 
complete control 
over both aspects. 
Tecninox’s production 
planning is based 
on Raccortubi stock 

replenishment and specific client orders. Usually 
customer requests, not only for single items but 
also for project packages, are fulfilled immediately 
from stock. However, where the need arises 
to manufacture an extraordinary quantity or 
particular type of fitting, base material is taken 
from the Raccortubi stock and inserted directly 
into Tecninox production to respond to customer 
requirements in short time frames.
What’s more, chemical compositions, 
mechanical values and additional tests of butt 
weld fittings are covered by the Group’s internal 
specifications which have been engineered to 
comply with the vast majority of the Oil & Gas 
end-user requirements. This means that piping 
components for critical applications are available 
off-the-shelf, accompanied by the relevant quality 
certificates, with technical specifications above 
standard. This in turn offers an efficient solution 
when providing for a limited quantity of fittings 
from stock, without the burden of additional time 
and costs for specific laboratory tests.  

For more information on Raccortubi Group 
stocks and manufacturing facilities, please visit 
www.raccortubi.com.

Raccortubi do Brasil headquarters in São Paulo, Brazil

Raccortubi Middle East headquarters in Dubai, United 
Arab Emirates 

Stock in the Raccortubi Middle East warehouse
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Raccortubi Group represents a unique organisational structure, consisting of both stockholding and 
manufacturing facilities, to offer its clients a service dimension of added value. It is one of the world’s 
leading stockholders, suppliers and manufacturers of piping materials used in critical applications 
such as offshore platforms and urea plants. The company offers flexibility alongside short delivery 
times, and its global stock, valued at over 25 million euros, demonstrates its commitment to meeting 
these goals for its customers. Stainless Steel World met with Mr Luca Pentericci, Vice President of Rac-
cortubi Group, to talk about the company’s strategic focus for the coming years. 

 By Joanne McIntyre

Raccortubi has recently set up three 
subsidiaries to respond to local mar-
ket needs in Singapore, Brazil and 
Dubai. In addition to this large com-
mitment, it continues to dedicate time 
and funds to materials supplied from 
its central stock in Italy. It is preserv-
ing its strong focus on the oil & gas 
industry, with a particular emphasis 
on duplex, super duplex, 6-moly and 
nickel alloys, since it is through these 
grades that Raccortubi is able to offer 
its customers value-added products, 
services and advice. The production of 
butt weld fittings, which have recently 
been granted technical approval by 
Petrobras, is entrusted to Raccortubi 
Group’s integrated Tecninox manu-
facturer to enhance its client perfor-
mance.

Integrated stockist 
+ manufacturer

Raccortubi’s integration of its manu-
facturing and stockholding activities 
to create additional value sets it apart 
from other companies. Few market 
players are able to follow this route 
because they are either stockists or 
manufacturers, meaning that they 
lack the flexibility which Raccortubi 
benefits from. The stockists have little 
or no control over the manufacturing 
of material, whilst pure manufacturers 
must wait for an order to start their 
production from scratch, with the 
additional constraint of raw material 
availability, often unsuitable for reli-
able planning.
“The complete control that we have 
over our production planning, and the 
availability of base materials that we 

Du-

Raccortubi Group focuses on high value alloys 
and customised service

Enhanced Raccortubi stock of flanges in duplex.
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Raccortubi Group focuses on high value alloys 
and customised service

have in stock, grants us the flexibil-
ity to be able to fulfil any customer 
requirement, from a single item to a 
complete project package, in a short 
period of time,” explains Mr Pentericci. 
“We supply large quantities of Euro-
pean material from our huge stock 
of pipes, tubes, fittings and flanges, 
accompanied by full certifications. Any 
unavailable item, whether out of stock 
or to be specially made, is immediate-
ly inserted into our existing production 
planning for the on-demand manufac-
turing of fittings within a maximum of 
2/3 months. Very few companies can 
process large orders from scratch so 
quickly.”

”Our integrated manufacturing plant 
and stock availability offers significant 
advantages,” continues Mr Pentericci. 
“For example, we are able to rapidly 
respond to urgent material requests 
for plant maintenance from stock, 
whilst our manufacturing activities 
support us with continuous stock re-
plenishment and flexibility of supply.” 
“The end-user market is crying out for 
flexibility and quicker deliveries, and 
this is something that we can provide 
thanks to our capacity as both stockist 
and manufacturer.” 
One of the cornerstones of Raccor-
tubi’s investment programme is the 
additional integration between the 

Raccortubi do Brasil offices and warehouse.

Investments 
streamline 
production 
Raccortubi Group has made 
significant new investments over 
the course of the last few years 
in order to offer its customers 
even greater efficiency and cost 
effectiveness, whilst guaranteeing 
consistency and confidence in 
its services. Tecninox has been 
provided with financing, resulting 
in both additional productivity 
and enhanced quality. Its butt 
weld fittings have recently been 
awarded Petrobras’ technical 
approval, whilst investments in 
infrastructure have opened up 
production capacity.

Latest purchases include a 
new, completely automatic, 
NORSOK-compliant, heat-
treatment furnace, and an extra 
elbow cold forming machine. 
“These will grant Tecninox 
the capacity to keep up with 
heightened demand. They will 
allow for an increase in output, 
rendering Tecninox even more 
competitive.”

Such investments have extended 
production capacity throughout 
the entire production line, 
effectively removing any 
potential bottlenecks in the 
process.

“Manufacturing fittings is a 
complex process and requires 
much more time and expertise 
than many people imagine. 
However, it is our job to focus 
on serving our customers better 
by shortening delivery times on 
items we produce.”

Recently developed stock of seamless pipes in UNS N06625 (and UNS N08825).
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manufacturing and stockholding facili-
ties of the various Group subsidiaries. 
“Our plan is to use our existing experi-
ence and expertise in stockholding 
and manufacturing activities to max-
imise the services provided at each 
of our locations. The Tecninox plant 
will continually replenish subsidiary 
stocks with the highest quality fittings 
in grades of additional value. Our Tec-
ninox butt weld fittings have recently 
been approved by Petrobras, but, in 
Brazil, due to its distance, we intend to 
replicate the manufacturing activities 
locally to provide an even stronger 
service, capable of reacting instantly 
to demand. We aim to increase value 
via local production to supply the 
offshore industry and guarantee the 
satisfaction of internal market require-
ments. 
“By optimising our stock and produc-

tion on the basis of local needs, we 
are able to react immediately to the 
regional markets.”

Flexibility & expertise

A significant portion of Raccortubi’s 
production is intended for the global 
offshore industry and is manufactured 
on the basis of the technical require-
ments set out by the NORSOK specifi-
cations. As a result, its personnel have 
developed a tremendous amount of 
expertise, both in terms of production 
processes and from a technical point 
of view, with Quality Manager Sergio 
Borile being selected to advise the 
NORSOK Standards Revision Commit-
tee.
“When you supply for critical applica-
tions,” explains Mr Pentericci, “it is not 

just a question of selling materials but 
also of sharing knowledge, expertise 
and services with customers to ensure 
that they obtain the best possible solu-
tion to the challenges with which they 
are faced. As long-time manufacturers 
of fittings, we have accumulated a top-
notch level of experience to the point 
that we are able to advise our clients, 
particularly with regard to the testing 
of these critical items.”
“Our in-house specifications have 
been engineered to cover the vast 
majority of end-user requirements 
which are considered by others to be 
additional requests. This means that if 
the customer is looking for just a few 
pieces from our stock, we don’t have 
to carry out further tests because all 
this has already been done as part of 
our standard production process. Cer-
tified products for the most demand-
ing applications and remote desti-
nations are available immediately, 
off-the-shelf, without further costs to 
the customer.” 
“Similarly, our manufacturing activity 
is complemented by our huge stock, 
consisting of a large variety of pipes 
and flanges in stainless steel, duplex 
and super duplex.”

Special grades

Tecninox manufactures fittings in a 
wide range of special grades from 
duplex to super duplex and 6Mo Petrobras-approved butt weld fittings in duplex, manufactured at Tecninox.

Stock in the Raccortubi Middle East warehouse.
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to nickel alloys, in addition to the 
‘standard’ stainless steel grades. The 
base material is sourced exclusively 
from European mills, and, while it still 
produces large quantities of stainless 
steel fittings, the main focus is on the 
manufacturing of materials of height-
ened value.

Raccortubi also recently added new 
grades to its range of seamless pipes 
and fittings: 316L Urea Grade and 
310 Mod (25.22.2). These grades are 
specific for urea and fertiliser plants, 
in compliance with technical require-
ments recognised by the major licen-
sors. “The fertiliser industry is an area 
in which we are seeing increased in-
terest and we are expanding both our 
production capacity and stock avail-
ability to supply complete packages 
of urea grade materials with short 
lead times, again by taking advantage 
of the synergy between our large in-
house stock and flexible production 
processes.”
“Not long ago, we embarked on a 
similar route in developing our stock, 
and therefore complementary fit-
tings’ production, of nickel alloys UNS 
N06625 and UNS N08825.”

“Our specific targeting of industries, 
such as the offshore oil & gas sector 
and fertiliser plants, where materials 
with higher specifications are required, 
demonstrates that we are committed 
to supplying products of added value 
with demanding technical require-
ments. By maximising the range of 
materials that we have in stock, we 
can instantly supply complete pack-
ages of materials for every unique 
application to our customers.” 

Regional hubs

Recently, Raccortubi Group has spread 
its wings outside Europe to other 
crucial markets, with stock now being 
held in Singapore, Brazil and Dubai. Its 
aim in establishing these new distri-
bution points is to better support its 
customers thanks to a physical local 
presence. Having an office in these 
locations is simply not enough, as Rac-
cortubi feels that to be truly commit-
ted to its customers, it needs to have 
its materials and expertise close to 
hand as well.

As the subsidiaries develop their local 
markets, they are also building up and 
adapting their own stocks to meet 
regional needs. Pipes and flanges are 
delivered from the mills that Raccor-
tubi uses, while fittings come from 
Raccortubi’s integrated manufacturing 
company, Tecninox, in Italy. 

The new subsidiary locations are 
regional hubs covering the nearby 
markets. The Dubai office covers the 
Arabian Peninsula; Singapore ships to 
countries in Southeast Asia; while the 
Brazilian warehouse focuses on the 

offshore industry in South America. 
“At the same time, the central stock 
at our Italy headquarters will retain 
its primary logistical and operational 
role to fulfil orders from the rest of the 
world with short delivery times,” says 
Mr Pentericci. 

Each subsidiary is developing its own 
stock on the basis of its individual 
market requirements, specialising 
in those products which offer its 
regional customers increased value. 
For example, in Brazil the emphasis 
is being placed on duplex and super 
duplex in order to satisfy the needs 
of the local market. The Dubai offices 
and warehouse stock 316L, duplex 
and super duplex pipes, fittings, and 
duplex flanges; while the Singapore 
warehouse is concentrating on provid-
ing a broad range of piping materials 
in stainless steel, duplex, super duplex, 
superaustenitics and nickel alloys.

“We are responding to the direct 
needs of the local markets in each of 
our strategic locations, offering flexible 
solutions with the advantage of the 
integrated production so as to rapidly 
fulfil every request, from a single item 
to a complete project package,” con-
cludes Mr Pentericci.

Stock of pipes, fittings and flanges at the Rac-
cortubi headquarters in Italy.

Manufacturing of fittings at the Group’s inte-
grated Tecninox production plant.

316L Urea Grade pipes in Raccortubi stock.


















